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Show structure 
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Presentation fragments are based on the table                        
- see header in the table Main Functionality Table  (MFT) below 

 

 

Combined show principle : 

PWP skeleton of the show 

Live sections based on MFT started from corresponding 
slides with possibility to turn sound down to allow SA 
representative (presenter) to comment presented function 
on the fly 

Live show performance by SA representative 

Domain Description Benefits Reasons 



Show structure 

3 

Based on  chosen entities from 50 NAV main functionality 
table (MFT) 

Duration – approximately 1 hour 

Combined show principle  

PWP skeleton ( slides with accompanying texts)  

Live sections based on MFT started from corresponding 
slides 

Live show performance by SA representative 



Graphical representation of the show 
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Explenation is saved 
in comment window Slide 1 

Slide 2 

Slide 3 

Slide 4 

Slide k 

Slide n 

Explenation is saved in 
comment window 

Explenation is saved in 
comment window 

Show 1 
Pre-recorded or 

presenter 

Show 1 
Pre-recorded or 

presenter 

Live show 
presenter 



Use of the show 
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First level show without touching any of prospect 
processes (despite the fact, that firstly the salesperson should diagnose basic  

processes and later main attributes of required   SW solution)  

 

The main impact of this first level show is to  convict the 
prospect, that MS Dynamics NAV should be consider as a 
very serious option 



RTC Principle 
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Supported by 
Working area for 

chosen Role 
(profile) 



RTC main menu tailored for Salesperson 
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Life show V1 
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Video 1 

RTC Main Menu 

Activities 

Charts 

My Items 

My Customers 

Notes 

Departments 

 

Click to play Video 1 



Video 1 
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Life show V2 
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Video 2 

Basics of modifications 

 

Click to play Video 2 



Video 2 
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Unified handling of ERP 
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Entry Invoice 1 

Entry Invoice 2 

Entry Invoice  3 

Entry Payment 1 

G/L Entry 1-1 

G/L Entry 1-2 

G/L Entry 1-3 

Invoice Line 1 

Invoice Header 1 

Vendor 1 

Vendor 2 

Vendor N 

Vendor 1 

Vendor 2 

Vendor 1 

Vendor 2 

Vendor N 

ESC 

F7 

Ctrl F7 



Some more important shortkeys (can be replaced by icons) 
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Easy access to structured data (info) in split- second 
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Click to play Video 3 



Video 3 
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Simple model business case 
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Replenishment planning Vendor Customer 

Purchase 
order 

Sales 
order 

Item 

Sales header 

Sales line(s) 

Sales header 

Sales line(s) 

Workflow 

Click to play Video 4 



Video 4 
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Sales order creation 
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Requisition worksheet 

19 

Click to play Video 5 



Video 5 

20 



Requisition worksheet 
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Purchase 
order 

T-shirt 
King Kong 

Comment : 390 = 500 (Sales Order)- 110 (actual availability in stock) 

Click to play Video 6 



Video 6 
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Created purchase order 
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Screen assigned to the role of order processor 
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Item card 
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Item card- item ledger entries 
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Item card and stock location 
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Posting sales order 
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Click to play Video 7 



Video 7 

29 



One of the report related to the posted sales order 
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Another report related to the posted sales order 

31 



List of the slides and related shows 

32 

     PWP slide Live show Miki  Live show Garteh 



Thanks for your attention  
Liora Hellmann 


