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(Staff member of X company’s sales department)

B (Y #EXEHK)

(General manager of the sales department in Y company)
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Show B a list of the top five items wanted by
tourists. Tell B that it is the result of a travel
agent survey of 10,000 people.
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Answer B and tell him that the "Auto Running
Suitcase” is at the top of the list. Conclude that
this kind of product will please consumers the
best.
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Say that your company has developed the

"Auto Side Walker” based on the results of the
survey. Ask B to deal with it.
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Confirm that what A has talked about is new
needs research.
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Accept what A has said.
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Tell A to listen to you.

FEDIFLVEDNZ R G
HEETHIEA
B AN ER
LT blEi snms

e

DA —F =Ny FKRVYAF VLA

FABKTEI ATV +— 5 —lcF B3

BEIET»IFA UES%5 T 3, A Auto Running Suitcase
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