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(A is general manager of the sales department in X company and B is from Y company.)

A : @ Report to B the conclusion that there is no chance of business cooperation with Y
company.

B : @ Accept A's conclusion.
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(A is a salesman from X company and B is from Y company.)

A (D Conclude that the introduction of X company's quality control software would help increase
the sales of Y company.

B : @ Agree with A.
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(A is general manager of the sales department in X company and B is from the sales department of
Y company.)

A (D Report to B the conclusion that the plan from Y company will not be accepted.
B : 2 Accept A’s conclusion.
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